8§ 191-a. Definitions. For purposes of this article the term

(a) "Conm ssion" means conpensation accruing to a sales representative
for paynent by a principal, the rate of which is expressed as a
percent age of the dollar anpunt of whol esal e orders or sal es.

(b) "Earned conm ssion"” means a conm ssion due for services or
mer chandi se which is due according to the ternms of an applicable
contract or, when there is no applicable contractual provision, a
commi ssi on due for nerchandi se which has actually been delivered to,
accepted by, and paid for by the custoner, notw thstanding that the
sal es representative's services nay have term nated.

(c) "Principal” neans a person or conpany engaged in the business of
manuf act uri ng, and who:

(1) Manufactures, produces, inports, or distributes a product for
whol esal e;

(2) Contracts with a sales representative to solicit orders for the
product; and

(3) Conpensates the sales representative in whole or in part by
commi Ssi ons.

(d) "Sal es representative" neans a person or entity who solicits
orders in New York state and is not covered by subdivision six of
section one hundred ninety and paragraph (c) of subdivision one of
section one hundred ninety-one of this article because he or she is an
i ndependent contractor, but does not include one who places orders for
his own account for resale.



